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Product Portfolio



Facebook 

Posts and Ads



Instagram Account and Promotions



Google LBC



Google Search



Top 20 Google Search

1. Google Adwords

2. Blog Education 

3. What After College

4. Sulekha

5. Study Dekho

6. Know your Tutor

7. Just Dial

8. Quora

9. Facebook 

10.Instagram 

11.Telegram

12.UPSC Pathshala

13.Best Coaching App

14.Exam Bazaar

15.Edu Gorilla

16.IAS Easy

17.Mera Education

18.Civil Services India

19.Urban Pro

20.Pulse Phase



Whatsapp broadcasting Group



1. Corporate 

2. Onlive

3. Graduation +

4. Prelims Answer key

5. AIR 87

6. GS Mains

ALS Promo video on Youtube



Yes! We’re Open: Promotional Ideas

1. Whatsapp

2. Facebook

3. Instagram

4. Telegram

5. Google Ads

6. Poster

7. Banner

8. Hoarding

9. Leaflet

10.Newspaper Insertion

11. Newspaper Ad

12.Radio Ad

13.TV Ad

14.Referrals

15.Press Coverage

16.Magazine Ad

17.Hostel

18.Libarary



Un-lock SOP

1. Call Leads from various sources 

2. Categorize as Hot, Cold or Warm

3. Add to WhatsApp broadcasting group

4. Send a personalized message seeking appointment at center

5. Engage on WhatsApp with results, promo videos and brochures

6. Follow-up call on appointment date

7. Counselling session followed by tour of center & demo when walk-in

8. Provide 3-days free demo class on ALS app/VSAT

9. Follow-up once demo is over

10.Update google sheet (Enroll, Will Enroll, Not Interested & Not contactable)



Check List

1. Ensure facebook page updated with all products/batches

2. Cross check website with centre address, phone number & email

3. Check Google SEO/LBC for phone number, directions, review & pictures

4. Create Instagram and Telegram account 

5. Do google search of best IAS coaching in your city

6. Take quotations for offline marketing vendors 

7. Refresh your whastapp broadcasting groups 

8. Check govt. notification on daily basis

9. Re-connect with old leads who wanted classes on VSAT/Centre

10.Re-connect with alumni for referrals

11.Check & update lead sheet on google daily basis

12.Follow SOP on Hot Leads 

13.Update and follow-up with demos on google sheet daily basis

14.Collect pending installments as per HO data

15.Cross check pricing chart with portal

16.Competition analysis: Newspaper, Facebook, Google, Website & Enquiry 



Thank You


